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SOME WAYS OF ENRICHING JARGON OF ADVERTISERS
(ON THE MATERIAL OF ENGLISH PROFESSIONAL JARGON
IN THE GERMAN ADVERTISING MEDIA DISCOURSE)

B cmamve ananusupyromcs ocHosHble CHOCOObL NONOJHEHUs NPOPECcCUOHATLHOO
HCAP2OHA  PEKAAMUCIO8. A8mop paccmampusaem mema@opy, MemOHUMUI, pa3eumue
noaUcCeMUl, CUHOHUMUYECKVIO 0epueayuio, a maxdice meieckonuio u evloeisem memagopy
KaK OCHOBHOU cnocob. Ha npumepax u3z Hemeykoco Meouaouckypca — anaiu3upyiomcs
yemvipe Nymu nepeHoca Memagphopuyecko2o 3Ha4eHus npopeccUuoOHaAIU3MO8: «00VulesleHHOe
- HEOOYULeBNEeHHOEY, «HEOOVULeBIEHHOE - 00VULEBNIEHHOEY, «O0YULEeBTIEHHOE - 00VULeBIeHHOEY
U «HEOOYULEBIIEHHOE - HEOOYULEBTIEHHOEe).

Kniouesvie  cnosa:  3aumcmeosanusi,  npo@ecCUOHAIbHBII  JHCAPeOH,  Mmemagopa,
9KCHPECCUBHOCTb. CEMAHMUYECKULL NePEHOC.

The article deals with the main ways of developing jargon of advertisers. The author
analyzes metaphor, metonymy, polysemy development, synonymous derivation, as well as
telescopy and highlights metaphor as the main way. Basing on the examples from the German
media discourse the author analyzes four ways of metaphorical transfer of jargon "animate -

inanimate”, "inanimate - animate”, "animate - animate" and "inanimate - the inanimate."”

Key words: borrowings, professional jargon, metaphor, expressivity, semantic transfer.

[IpodeccrnonanbHpIil KaproH, Kak M CJIOBapHBIA COCTaB S3bIKA B IIEJIOM,
IIOJBEPIKEH ITOCTOSIHHBIM V3MEHEHUSM. Ob6orarnienue JIEKCUKO-
¢bpazeosoruyeckoro cocraraBa MpodhecCHOHATBHOTO KaproHa SIBISIETCA OJHUM
U3 3aKOHOB Pa3BUTHUS SI3bIKa KaK OOIIECTBEHHOTO SIBICHUS. AHTIIOS3BIYHBIN

po(ecCUOHANIBHBIN KaprOH PEKJIaMHUCTOB MOMOJIHAETCS, TI1aBHBIM 00pa3oM, 3a



CUET MEPEOCMBICICHHSI CYIIECTBYIOIIUX B aHTJIMHCKOM SI3bIKE HOMHMHATHUBHBIX
€IMHUI] ¥ BOSHUKHOBEHHMSI X BTOPUYHBIX 3HAUCHHI.

[Tpodeccronanu3mol OTJINYAOTCS CBOEH AKCIIEPECCUBHOCTBIO,
CTHJIMCTUYECKONH CHIDKEHHOCTBIO M HEHOPMAaTHUBHOCTHIO. DKCIPECCUBHOCTH
aHTJIOS3BIYHBIX MPOPECCHOHATH3MOB OOYCJIOBIIEHA T€M, YTO OOJBIIUHCTBO U3
HUX OBUIO 00pa30BaHO C TMOMOIIbIO METahOPUYECKOr0 M METOHUMHYECKOIO
nepeHocoB. C 3TUMH 3HAUYEHUSIMU OHHM ObUIM 3aMMCTBOBAHbI U QYHKIIMOHUPYIOT
B S3bIKC HEMEIKUX CIICIUAINCTOB B O0JIACTH pEKJIaMbl, o0pa3ysl HOBBIE
CEMAaHTUYECKUE CBSI3H.

B ocHoBe Meradopuueckoro mepeHoca Kak ~crocoda  IMOMOJIHEHHS
po(heCcCHOHATFHOTO KAprOHA JIKHUT CXOJCTBO MO PAa3IWYHBIM TMpPU3HAKAM,
TaKUM, Kak LBET, 3BYK, (popma, (puznueckoe AECTBUE, OLIYLIEHHUE, pa3Mep,
Ha3HA4YCHHE, BPEMs, BKYC, 3alax, CBOWCTBO H JIp.

3HaueHue po(eccCuOHATN3MOB, 00pa30BaHHbIX C MTOMOILBIO
MeTaOpUYECKOro IMepeHoca, HEOTJACIUMO OT KOHTEKCTa, B KOTOPOM YJIECHBI
COYETaHHS BBICTYNAIOT TOJHKO B OJHOM TPEIMETHO-JIOTHYECKOM 3HAYCHHH,
YTOYHSISI CJIIOBO, KOTOpOE HeceT MeTadopuueckoe 3HauyeHHe. OCHOBHAs 4acTh
MeTadop B AHIJIOSI3BIYHOM NMPO(PECCHOHAIBHOM KAprOHE — 3TO MPOU3BOJHBIC
NEPEHOCHBIE 3HAYCHHsI CJIOB, OCHOBHBIC 3HAUEHUS KOTOPBIX SIBISIOTCS
JUTEpaTypHbIMA. B HeMenkui S3bIK 3aMMCTBYETCS CIIOBO CO 3HAYCHHUEM,
MOJTyYeHHBIM TP MeTadOpUYeCKOM TepeHoce. PaccMoTpuM 3TO Ha MpUMepax
U3 HEMEIKUX JKyPHAJIOB 0 peKiiaMe ¥ MapKeTUHTY:

Die neue Kampagne von Clio steckt noch in der Teaser-Phase, erst am 17.
Mai beginnt die richtige Kampagne, sicherlich mit einem Online-Wettbewerb
(Buzz&Communication agency). JluteparypHoe 3Hau€HHUE B CTaHIAPTHOM
aHrauiickoM si3bike noHATHS «Teaser» — 3anupa, HO MeTadhopUUeCcKOe 3HaYCHHE
B aHIVIMKCKHX MpodeccrnoHanm3max — (aza apa3HeHus, IPOBOKAIIMOHHBIN dTarl,
BO BpEMsI KOTOPOTO OpeHJ HEU3BECTEH IIUPOKON ayTUTOPHH, PEKIaMHBIA X0,

paCC‘II/ITaHHBIﬁ Ha BO36Y)KI[GHI/I€ JIFOOOIIBITCTBA.



Craenyroummii nmpumep: Der Warenhauskonzern Karstadt hat sich einem Face-
Lifting unterzogen (Kressreport). JlurepatypHoe 3HadYeHHE B CTaHIAPTHOM
aHTJIMMCKOM  si3bIke «Skimming» — CHSTHE CIMBOK, a MeTadopuyecKoe
3HAYCHHE AHTJIMHCKUX MPOPECCHOHATN3MAX — YCTAaHOBIICHNE BHICOKOH IICHBI Ha
HOBBIN YCOBEPIICHCTBOBAHHBIN MPOAYKT B pacyeTe Ha MOTPeOUTENeH, TOTOBBIX
KYIUTBH I10 OTOU LICHE.

JUis 1eneil TOMOJIHEHUS aHIJIOA3BIYHOIO MPO(ECCHOHATBHOTO JKaproHa
UCTIONB3YeTCsl 0O0pazHas MeTadopa, Co3aromiasi 3puTeIbHOE MPEACTaBIeHUE 00
0003HaYaEMBIX peanwusx, oOpasys HOBBIC poeccCHoHaTu3MBbl,
XapaKTepU3yIOIIHUECs AMOLMOHAIBHOCTBIO M HKCIPECCUBHOCTHIO. Hampumep:
All You Can Afford Method (OykB. MeTron «Bce, 4TO MBI MOXeEM cebe
Mo3BOJIUTHY, HeM. finanzmittelbezogene Budgetierung — dbunancupoBanue mno
OCTaTOYHOMY TIPHUHIIUITY ).

Beizenum  geThlpe  MyTH  mepeHoca  MeTadOpUYECKOrOo  3HAYCHHS
npodeccruonanu3mMoB. PaccMOTpyM MX HIDKE Ha TMpUMEpax aHIMIOS3BIYHBIX
npo(heCCHOHATN3MOB, 3aUMCTBOBAHHBIX HEMEIKUMHU PEKJIAMUACTAMU:

e «OnymeBneHHOE — HEOAYIIEBICHHOEY, HAIPUMED:

Darunter auch ein Teil fiir das neueste ,,Baby** der Designer: die Feenwelt
(Wacker-Online). Cpean mpouero Takke 4acTh (JIEHEr MOTPaveHO) Ha HOBOE
«Oemuujey nu3aiiHepoB: Mup (el (mepeBox Ham). B cBoem nepBUYHOM
3HAYEHUH CJIOBO O3HAYACT «PeDeHOK», «Mavluly. PyCcCKUM SKBHUBAJICHTOM
TaHHON MeTadophl MOXKET OBITh «JITIOOMMBIA TIPOEKT», «aetuiie». CpaBHEHHE
poeKkTa ¢ peOEHKOM TOBOPUT O TOM, YTO OH CTaj TUIOJOM TBOPYECTBA ITHUX
Au3aiiHepoOB, K KOTOPOMY OHHM HCHBITBIBAIOT OCOObIE YyBCTBAa. OTa
XapaKTepUCTUKAa MOXET OTpaxaThb OTHOIICHHE PEKJIAMHUCTOB, JIIOJIEH
TBOpUYECKOU mpodeccuu, K cBoer padoTe.

e «HeonymeBnenHoe — oymIeBIEHHOE), HAITPUMED:

Milky — Milkies: modest introverted luxury keeper (Lexikon der Codes-

Online). bykBansHo Milky B nuTepaTypHOM sI3bIKE O3HAYAECT MOJOYHBIL, OJTHAKO
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B NpOPECCHOHAIBHOM  JKaproHe  aMEpPUKAHCKUX  MapKETOJOTOB  3TO
ab0OpeBuarypa s 0003HAUEHUs OJHOW W3 TPYII MOTPEOUTENel, a WMEHHO:
CKPOMHBIX 00JIajlaTeIe MPEAMETOB POCKOIIH, KOTOPBIE MPE3UPAIOT CTPACTh K
Ha)XUBE U POCKOIITH HAITOKA3.

o «HeonymesiaeHHOE — HEOIYIIEBICHHOEY, HATIPUMED:

Hinzu kommt, dass es diese ‘early doorbuster’ nur von frith um 5 bis um 7

gibt (Stern-Online, American Venture). K 3Tomy e NYHKTY OTHOCSATCSA
yTpeHHue cxuoxku (OyKB. uncmpymenm O paszpyuierus o0eepeii), KOTOPBIC
MPEAOCTABIISIOTCS TOJIBKO ¢ 5 10 7 ytpa (nepeson Haui). CinoBo Door Buster B
CBOEM IEPBUYHOM 3HAUYECHHHM O3HAYAET UHCMPYMEHM OJisl paspyuieHus ogepell,
OJTHaKO B MPO(ECCHOHAIILHOM >KaproHE PEKJIAMHCTOB TaK HA3bIBAIOT OOJIBIINE
CKUJIKH, U3-3a KOTOPBIX MMOKYIATEIHN YCTPEMIISIFOTCSI B Mara3uHBbI.

e «OpyieBneHHOE — OAYLIEBIECHHOE), HAIIPUMED:

Weitere Unterscheidungen im Rahmen des Konsumentenverhaltens sind die

so genannten cherry pickers, die aus den Konkurrenzangeboten immer das Beste

herausgreifen, variety seekers, die, trotz Zufriedenheit, aus Langeweile oder
Neugier immer wieder nach Abwechslung im Konsum (Wechsel von Marke,
Anbieter) suchen (Socialinfo-Online, Marketing). Cnenytone TrpyIIbI
MOTPEeOUTENEeH — ATO TaK Ha3bIBACMBIC OXOTHUKH 32 CKUIKAMH, BBIOMPAOIIHC
TOJIBKO JIyume (HamboJjiee BBITOAHBIC) TPEMIOKCHUSI, € «IOOUTEH
pa3Ho00pasus», KOTOPHIEC XOTS M BCEM JIOBOJIbHBI, OT CKYKH WM JFOOOMBITCTBA
MOCTOSTHHO MIIYT pa3HooOpa3ue B MoTpedieHur (CMeHa MapKku Win oepeHTa)
(nepeBon Hamr). CrnoBo Cherry pickers B OyKBaJIBHOM IIE€PEBOJIE O3HAYAET
«cobupamenu 8uuiHUY, OTHAKO PEKIAMUCTHI CPABHUBAIOT BUILHIO C OOJBIIUMU
ckuaKkamMu. Takue MOKymaTelu MpU COBEPIICHUU TOKYIKH OPUEHTHUPYIOTCS Ha
Han0oJIee BBITOHBIC MPEIOKEHUS.

B pexkmaMHOM MeauMaaWCKypce HaM BCTPETHIIMCh Takxke MeTadopsl,

npeacTaBisaionmme co0oil  ciaoBocodeTaHus. B psme mnpumepoB Metadopa
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BBICTYIIa€T B KayecTBE OOPa3HOTO OMpEAENeHUS B COCTaBe CIIELUAIBLHOTO
NOHSTHUS, HAIIPUMED:

e Silver Consumer — OykB. «cepeOpsHble NOTpPeOUTETU», B
npohecCHOHATFHOM >KaproHe TaK Ha3bIBAIOT MOXKMIBIX oTpeduTeneit. [lepenoc
OCHOBAH Ha CXOJICTBE I10 LIBETY CE/BIX BOJIOC U cepedpa.

e Guerilla Marketing — OyKB. «IapTU3aHCKUN MApPKETHUHIY, CICIHAIUCTHI
0003HAYalOT JSTUM TIOHATHEM MAJIOOIOKETHBIE CHOCOOBI PEKIAMBl U
MapKeTHHTa, T03BoJIstonre d3PGEKTUBHO MPOABUTaTh CBOM TOBAap WIN YCIYTY,
IPUBJIEKATh HOBBIX KJIMEHTOB M YBEJIMUYMBATH CBOIO MPHUOBbLIb, HE BKJIAIbIBas
WM [TOYTHU HE BKJIa/bIBas AeHer. [lapTuzaHckuil MapKeTHHT 10Ipa3yMeBaeT Mo
co0o0if OTKa3 OT MPOIHUCHBIX HMCTHH, HECTAHIAPTHOCTb XOJOB U HOBU3HY
pemeHuii. IlepeHoc ocHOBaH Ha CXOACTBE ¢ TeM (DaKTOM, YTO MapTU3AHCKHUE
OTpsAIBl TaKXke He TpeOoBanu OOJBIIMX 3aTpaT, OJHAKO UX AP(HEKTUBHOCTH
ObLJ1a BBICOKOM.

Metadopuueckue cioBocodyeTaHus, Oyayyd 3aMMCTBOBAaHHBIMU B HEMELKHUN
pPEKIaMHBIH  MEAMAIUCKypPC, MOTYT CIYXHUTh OOpa3HbIM  BTOPHUYHBIM
HAaUMEHOBAHUEM CIIELIMAJIbHOTO TEPMHUHA, CYIIECTBYIOIIETO B HEMELIKOM SI3BIKE,
HanpuMmep:

e Batch and blast (unfokussierter Versand von e-Mail) — Oyks.
«OOBETMHUTH W B30pBaTh», B JKAPrOHE PEKIAMUCTOB  00O3HAYaeT
HEn30MpaTeIbHYIO PAacChUIKY Ha Bee ajpeca 0a3bl JaHHbIX. [lepeHoc ocHoBaH Ha
CXOJICTBE JEUCTBUI: OOBEAMHUTH BCE ajpeca u3 0a3bl JAHHBIX U HAXKATHEM
OJTHOM KHOTIKH OTTIPABUTH 3JIEKTPOHHOE COOOIICHHE.

e Bait and switch (Hem. Seitenaustausch) — OykB. «3aMaHUTb U OTMEHUTHY,
B KaproHe PEeKIaMHCTOB 3TO «MHOTOOOEIIAoIasi 3aBJEKaolas peKiaMa, Io
KOTOPOW KyNHUTh TOBAp Ha OOBSBICHHBIX YCIOBHSX OYCHb CIOXHO». KimeHrta
3aMaHUBAIOT  CHEIHUAJbHBIM  MpPENJOKEHWEM U pPacCKa3blBalOT O
MHOT'OUYMCJIEHHBIX MPEUMYIECTBaX MpoayKTa/yciyru. Koraa KiIMeHT yxxe roTos
npUOOpeCTH pEeKIaMHpPyEeMbIi TOBap, €My COOOIIAIOT, YTO CHEIHATIbHOE
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IIPEUIOKEHUE HENEUCTBUTENBbHO. HO, HECMOTps Ha BO3POCIIYIO LIEHY, KIMEHT
MOKYTIaeT TOBAP, O3HAKOMHUBILIUCH C €T0 MPEUMYIIECTBAMH.

e Ad hunter (mem. Werbefilter) — OykB. «OXOTHHMK 3a peKJIamoil», B
po(ecCHOHaNBbHOM KaproHe 0003HavaeT Mmporpammy, Kotopasi OJOKUPYET Bce
BUJIbI pekiiaMbl (criama). [lepeHoc ocHOBaH Ha CXOACTBE (PYHKIIUIA.

Hapsiny ¢ meradopuueckum MepeHOCOM, B KayecTBE CIOC00a MOMOIHEHUS
AHTJIOS3BIYHBIX npodeccuoHanIu3MoB PEKIIAMHUCTOB paccMaTpUBalOT
METOHHMHIO. B TaHHOM cilydae mepeHoc 3HaueHHUs OCHOBAH HE Ha CXOJICTBE, a
Ha CMEXHOCTH MpPEeIMETOB U sBieHU. ClenyeT OTMETUTh, YTO aHTJIOS3bIYHbIC
3aMMCTBOBaHHbIE  MPO(ECCHOHATU3MBI, oOpa3oBaHHbIE =~ Ha  OCHOBE
METOHHMUYHOTO TMEpPEeHOca BCTPEYAIOTCS PEAKO B HEMEUKOM PEKIaMHOM
Meauaguckypcee. PaccMorpum crienyromuii npumep:

Oft iibersehen sie dabei die wichtigste Wachstumsquelle: die konsequente

Ausschopfung des Umsatzpotenzials ihrer Kunden (Share of Wallet)

(Marketingprofile). Ilpu »ToM OHM YacTO 3a0bIBAIOT O CaMOM Ba)XKHOM
HMCTOYHUKE JO0XO0Ja: TOCIEAOBATEIIbHOM HCIONb30BAHUN TOTEHIIMATa CBOMX
kiueHToB (mepeBon Hamr). CrnoBo Wallet umeer nepBu4yHOE 3HAUYCHHE —
komenek, T.e. Share of Wallet — nmons xomenbka. JlaHHOE BbIpaKeHHUE
PEKIIAMUCTBI UCTIONB3YIOT JJi1 0003HAUEHHS YacTH OT BCEX 3aTrpaT KIIUEHTA,
NpUXoAIIeiicss Ha omnpeaencHHy0 MapkKy. COOTBETCTBEHHO, HJIET MEPEHOC
MOHATUH, CBSI3aHHBIX OTHOIICHHEM «IPEAMET — COISPKHUMOE»: KOIIECIeK —
JCHBTH.

[Ipoananm3upyem cieAayromui mpuMep METOHUMHYECKOT0 TIEpeHoca:

Im Internet verbreiten sich Empfehlungen auf effiziente und kostengiinstige

Weise und mit hoher Reichweite, doch Word-of~-Mouse-Marketing, bzw.

“Virales Marketing” ist trotzdem von vielen unterschitzt (Werben und
Verkaufen). B Huateprere coBeTbl pacnpocTpaHsioTcs dS(G(PEKTUBHO, C
HAaVMCHBIIMMHU 3aTpaTamMu (Majlo3aTpaTHO, BBITOJHO), IO3BOJISISI OXBATHUTh

HIMPOKYI0 ayauTopuro (oOnamas BBICOKMM YPOBHEM BO3JEHCTBHUA), TEM HE
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1.

MEHEEe MHOTHE HEJOOIICHWBAIOT TaK Ha3biBaeMoe «capadaHHOE DPAaU0» WIH
BUPYCHBIA MapKeTHHr (TepeBoja Hail). B jgaHHOM mnpuMepe METOHUMUS
coueraetcs ¢ urpoit cnoB. Coueranue Word-of-Mouse obpazosano ot Word-of-
Mouth («capadanHoe paamo», «u3 YCT B yCTa»), OJHAKO IEPBOE IOHSTHUE
IpeanosjaraeT MUCMoiIb30BaHUE JIAHHOTO MAapKETUHIOBOTO XOJa B CETH
HNnTepHer.

[ToMmuMo oOmMHMCAHHBIX BBIIIE CHOCOOOB, CIEMYyET TakKe OTMETUTh
HEMPOYKTUBHBIE CIIOCOOBI MOMOJIHEHUS AHTJIOS3BIYHOTO MPOPECCHOHAIBHOTO
JKaproHa, KOTOpbIE TaKXKe BCTPEUAIOTCS TIPH  aHAINW3E  PEKIAMHOTO

MeJIMaIUCKypca U HOCIT OKKa3UOHAJIbHBIN XapaKTep:

o Pa3Butue nonucemun, Harpumep: TBD — 1. to be defined, 2. to be
discussed;
o CuHonuMuueckas nepuBauus, Hanpumep: Best ager, Silver consumer,

Master consumer, Generation Happy end, Golden consumer, Golden Oldies;

o Teneckonus, Hanpumep: Marketecture (Market + Architecture).

Takum  oOpa3zoMm,  JEKCUKO-(Dpa3eoJOTMYECKU  COCTaB  HEMEILKOIro
npo(ecCUOHANBHOTO  JKaproHa  IMOCTOSIHHO — pa3BHUBAaeTCs,  TpeTepreBas
W3MEHEHUS, W TIOMOJHSIETCS 3a CYeT O00pa3oBaHUs HOBBIX 3HAUYCHUN JIEKCHKO-
bpa3eosornueckux €IWHUIl B sA3bIKe-J0HOpe (aHriuiickom). IIpoBeneHHbIN
aHaJIM3 MO3BOJISIET CAENATh BBIBOJ, YTO HAMOOJEE YacTO B MPOPECCUOHAIBHBIN
KAproH PEeKJIIAMHUCTHI | epMaHNy 3aMMCTBYIOT €IMHHUIIBI, OOPa30BaHHBIC 3a CUET
MEPEOCMBICIICHUSI CYIIECTBYIOIIUX B AHTJIMUCKOM S3bIKE HOMHWHATHBHBIX
CAWHWI] W BO3HUKHOBEHHS MX BTOPUYHBIX 3HAYEHUH B  CIEACTBHUE

MeTadoprIecKoro nepeHoca.
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